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Show me the Money
Murray Valley Winegrowers has implored
wineries to up the ante with winegrape
prices for 2020.
Growers will need the support of wineries
this season to cover exorbitant costs
associated with purchase of additional
water due to low allocations this year, with
Victorian irrigators currently sitting at 52%
of their allowance, whilst others that are
relying solely on the temporary water are
in pure survival mode with water prices
hovering around the $900 per megalitre
mark.
Following the ACCC’s recommendations
put forward in their Wine Grape Market
Study in September, that warm inland
region grower representative bodies should
indicate short to medium term price trends
relating to commonly grown varieties, MVW
has consulted with its counterparts in the
Riverina and Riverland to provide estimated
price ranges for the key varieties grown in
the region.

2019 Prices MV
Average

Demand

Current
Availability

2020 Price
Expectation

Chardonnay

$365

Stable

Stable/Balanced

$385-410

Shiraz

$601

Good

Stable/Under

$650-700

Cab Sav

$607

Stable/Good

Stable/Under

$650-690

Merlot

$553

Stable

Stable/Balanced

$575-600

Gordo

$281

Stable

Decreasing

$290-325

Sav Blanc

$434

Good

Decreasing

$440-475

Pinot Gris

$496

Good

Stable

$500-510

Dry White

$275

Stable

Decreasing

$280-350

Dry Red

$475

Increasing/Good

Decreasing/Under

$500-600

Variety

In reality, we should be seeing key Reds at
a minimum of $800/t and Whites around
$550+/tonne to help growers survive in
the current circumstances and to ensure
the long-term future of the industry.

See the table above for current projections
for Vintage 2020.

We have already seen winegrape grower
numbers drop from 1,300 in the Murray
Darling and Swan Hill region 15 years
ago to just 300 this year, with further vine
removals and vineyards sold evidenced as
MVW finalises its annual grower vineyard
survey.

The NAB Rural Commodities Wrap recently
indicated the additional cost of water added
$180 per tonne to the average cost of
winegrape production; therefore wineries
need to take this additional cost into
account when setting prices for the 2020.

Feedback from family farmers indicate
they want to stay in the wine industry but
can’t afford to without recognition of the
extreme financial pressure they are under
with water costs so high – if there is no
compensation for the money outlaid this

year to produce their crop some say they
will have no alternative but to exit the
industry.
Many growers have indicated they have
gone out on a limb to produce the crop for
2020 but if there is no positive response
with prices, they will consider their options
moving forward and if the drought
continues and water prices remain high
they will have major difficulties producing
a crop for 2021.
Now is the time for wineries in the region
to provide some leadership and show
support and respect to growers that have
remained in the industry through all the
tumultuous years and to newer growers
that have come on board when other
options were potentially available.
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AGM Done & Dusted
MVW held its Annual General meeting on
31st October at the Irymple Hotel; it was well
attended with 41 people turning up to hear
the annual reports of Chairman, Peter Crisp
and Executive Officer, Paul Derrico, together
with presentation of MVW’s annual accounts
for the year ended 30 June 2019.
Pleasingly, MVW reported a surplus
of approximately $95,000 for the year,
compared to a profit of $25,000 in 2018. The
improved financial performance was mainly
attributable to a reclassification of accrued
prior year project income, together with a
careful watch on expenditure.
Revenue of $537,000 came chiefly from the
grower services levy of $164,000 [$0.70/
tonne], and IDC and Wine Australia project
funding of $362,000.
The AGM was advised that long-serving
MVW board member Brian Englefield
would not be nominating for a position
on the Committee of Management; Brian
had retired as Chair mid-term, however

remained on the Board to assist in this
year of transition. Brian’s knowledge of the
industry has been invaluable to MVW and
the Board and his service to the industry has
been exceptional over a very long period.
It was noted and acknowledged that
Helen Hynes had moved from being our
permanent Office Manager to working
part-time remotely; Helen’s knowledge of
the organisation and work ethic has been
invaluable over many years, but particularly
in MVW’s changeover year.
The meeting was informed of various
industry matters, but notably key elements
of discussion focused on the ACCC Wine
Market Study and the potential updated
Wine Industry Code of Conduct, another
year of drought and the impact of reduced
water allocations and the cost of temporary
water, MVW operations and the outlook
for V2020 - the rebound in grape prices
has been warmly welcomed and we are
clearly looking for further improvement to

neutralise the ever increasing farm input
costs, particularly water prices.
A ballot was not necessary for the election
of committee members, as the number
of nominations did not exceed vacancies.
Apart from the retiring Brian Englefield,
all members of the outgoing MVW board
nominated to re-join the committee, as
did winegrape grower and former Board
member, Lindsay McClelland.
The MVW Committee of Management for
2019-20 comprises:
• Peter Crisp (Chair)
• Chris Dent (Deputy Chair)
• Phillip Englefield
• Steven Frasca
• Simon Karatsas
• Lindsay McClelland
• Jan O’Connor

Murray Valley
Winegrape Industry
Development Committee
www.mvwi.com.au
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V20 Wine Grapes for Sale Register
Information packs have been sent to
growers, along with numerous Easy
Update emails.
The Register is a free service that simply
connects growers with buyers. MVW
advises wineries of the availability of
fruit and puts you in the driver’s seat to
contact interested buyers (we do not
pass on growers details without your
permission).
Knowing that MVW maintains a register
of available fruit, wineries use it to locate
additional supplies. When this happens,
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listed growers are advised immediately
of the winery’s interest.
If you are out of contract and/or looking
to explore opportunities to sell your fruit,
this is a good option to test the market
and maximise your income.
The register also keeps MVW informed
with the progress of harvest – the issues,
supply, demand and price movements.
Without breaching any confidentiality
issues, this information is shared among
growers.
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ACCC Wine Grape Market Study
The
Australian
Competition
and
Consumer Commission (ACCC) has
released its Wine Grape Market Study
- Final Report. The report has a number
of key recommendations, most of which
were flagged in its Interim Report
released in June 2019.
Following the release of the Interim
Report, the ACCC sought feedback and
conducted widespread engagement with
industry stakeholders, focusing mainly
on the warm climate inland wine regions
of Murray Valley (Murray Darling and
Swan Hill), Riverland and the Riverina.
The key recommendations are;
• Development of uniform national
standards for testing and measuring
grape sugar levels and colour
• Winemakers
should
use
well
documented and objective testing
and sampling methods for quality
assessments in the vineyard and at the
winery
• Grape
grower
representative
organisations in warm climate
regions deliver accessible, relevant
and timely analysis of market trends
in their respective regions and that
such information should indicate
short to medium term price trends
relating to commonly grown varieties
(replacing the previous practice of
Indicative Pricing released by wineries
in December prior to harvest)
• Prices paid by individual wineries
should be published by 30th June
following harvest for each variety in
the warm climate inland regions
• Long term payment methods should
be phased out of standard form
contracts and that all winemakers with
a total processing capacity over 10,000
tonnes should implement standard
payment terms of 30 days
• Winemakers should review their
standard grape supply agreements to
ensure they do not include any unfair
contract terms
The ACCC also proposes that all
winemakers sign the Australian Wine

Industry Code of Conduct and that parts
of the code be strengthened, particularly
the process for dispute resolution. The
ACCC will review the industry’s uptake of
these recommendations in 12-18 months
and in the absence of significant progress
being made, will consider recommending
a mandatory code for the sector.
Murray Valley Winegrowers is pleased
that after many years of campaigning
on growers’ behalf there is finally some
traction with regard to growers’ rights
and interests.
These ACCC recommendations include
ways to address the imbalance of
bargaining power between wineries
and growers, methods to improve price
transparency and measures to enhance
grape quality assessments.
Interestingly, in the absence of wineries
being able to furnish accurate and timely
data for indicative pricing to growers,
they have suggested that grape grower
representative organisations such as
MVW should deliver market intelligence
with regard to grape prices that wineries
seem incapable of, or unwilling to
provide.
Apparently this will mean the end of
Indicative Price releases in December,
which was far from ideal, but it at least
gave growers some idea of pricing
before harvest. MVW has been advised
that grape prices under these new
recommendations would be provided to
growers a minimum of 10 business days
prior to harvest – this is not in growers’
best interests and MVW will be advocating
strongly for this to be amended.
The industry now has 12-18 months
to provide meaningful reform, which
winemakers have resisted to date and
based on feedback received it is unlikely
that all recommendations will be
implemented, increasing the likelihood
the ACCC will implement a strategy
aimed at delivering a mandatory code for
the Wine Industry.
The full report comprising 144 pages is
available on the MVW website: www.
mvwi.com.au or contact the MVW office
for a copy

Mick Keogh's address to the Australian
Wine Industry Technical Conference
(AWITC) in July 2019.

Presentation
Good morning, and thank you for the
opportunity to address this conference.
For the first 200 years after European
settlement, the Australian wine industry, like
the broader agriculture sector, was able to
grow because additional natural resources
— principally water and land — were readily
available for existing or new participants.
However, over the last 20 years these natural
resources have become increasingly limited,
with Australian and state governments
imposing a cap on additional water
extractions in the Murray -Darling Basin in
1995, and bans on the clearing of additional
land for agriculture from 1995 onwards in
most states.
Now you might be wondering why I would
commence a talk about competition issues
in the wine industry by talking about
constraints governments have imposed on
access to land and water in Australia.
The reason is very simple.
With access to land and water now limited,
the ability of any sector of agriculture to
grow in the future will depend very much on
the rate of productivity growth businesses
in the sector are able to achieve.
In the case of the wine industry, that means
wine grape growers achieving increased
yields while utilising water more efficiently.
To achieve that will require widespread
capital investment by growers in planting
improved grape varieties, and in irrigation
and water monitoring technology.
That investment will only occur when wine
grape growers have confidence:
• that the market operates fairly
• that they are receiving a fair share of
industry revenue, and
• that any additional investment they
make has a good chance of generating
adequate returns in the future.
In the absence of this confidence, wine
grape growers will find it increasingly
attractive to sell their water, and to pull out
their vines.
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ACCC Wine Grape Market Study
This means it is in the interests of
all involved in the sector, including
winemakers, to make sure the market
for wine grapes is efficient and fair, and
there is strong competition through
every part of the wine industry supply
chain.
As Australia's competition regulator, the
ACCC promotes competition and fair
trade in markets to benefit consumers,
businesses, and the community.
In response to a significant number
of complaints received over the years
from wine grape growers, in September
2018 the ACCC launched a market study
into the Australian wine grape sector,
with the broad objective of identifying
market failures or trade practices that
hinder the functioning of competitive
markets.
The wine grape industry is largely
characterised
by
imbalances
in
bargaining power between a small
number of major buyers, and a much
larger number of small-scale sellers.
This is similar to many other agricultural
industries, although the wine grape
industry has some unique features
which exacerbate these imbalances.
On occasions during the progress of our
inquiry, we were disappointed with the
responses, or lack of responses received
from some of the major businesses and
organisations involved in the industry.
This reticence to provide information or
contribute seemed, on occasions, to be
due to a fear of subsequent retribution
from other industry participants.
This is not something that would
be expected in an industry where
competition is working well, and
markets are open and transparent.
We acknowledge that there are
significant factors in the wine grape
industry that make it different from
other industries, including:
• the considerable variance in the
quality and price of grapes and the
wine produced from those grapes
• the broad diversity of business models
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cont

adopted by the approximately 2500
winemakers in Australia, and
• the long lead times associated with
grape growing and winemaking.
These unique factors were all taken
into account in the ACCC's study which
focused on the three largest grape
producing regions in Australia, these
being the Riverland, the Riverina (NSW);
and the Murray Valley, which includes
the Murray-Darling (NSW/Vic) and Swan
Hill (NSW/Vic) regions).
While our study focussed on the three
warm climate growing regions, many of
the observations and findings will also
be relevant in the cool climate regions.

Findings
I will now discuss some of the findings
of our inquiry, and the measures that
the ACCC has proposed to address the
problems we have identified.
I stress that we are still consulting widely
with stakeholders about our Interim
Report, and that the Commission is open
to changing its views before releasing its
Final Report in September 2019.
There is one key challenge that the
industry needs to address, which is
the low level of competition between
winemakers acquiring grapes from
growers.
The ACCC has proposed a number of
measures we believe will improve the
level of competition for wine grapes and
enhance the future growth prospects of
the sector.
These involve three aspects of the
current wine grape market, which are:
• contracting practices
• pricing, and
• quality assessment.

Contracting
practices
In our interim report we identified
inequities in the contracts between
winemakers and growers, particularly in
warm climate grape growing regions.

The inequities stem from a number of
factors including the generic nature of
warm climate grapes, the perishable
nature of grapes, the small size of the
growers' businesses compared to the
major winemakers, the better access that
winemakers have to market information,
and a number of practises that have
become ingrained from the period when
there was an oversupply of grapes.
These factors result in an imbalance
in bargaining power, and in growers
accepting contracts with sub-optimal
terms, with limited ability to negotiate
or to resolve disputes.
One of the manifestations of the
imbalance in bargaining power between
growers and winemakers is the lengthy
payment periods prevalent in grape
supply contracts, sometimes up to nine
months after delivery of the grapes.
Such long-term payments are not
consistent with any other industries,
and put growers at a significant financial
disadvantage.
There is a view among winemakers
that these arrangements are justified
because the wine industry is a special
case, as it takes such a long time for the
wine to reach the market. The ACCC is not
convinced of this. There are many other
industries, including in the agricultural
sector, where the product takes a long
time to reach the final consumer.
In the wool industry, for example, it takes
an average of two years for raw wool to
be converted into finished consumer
products. Despite this, growers in that
industry are paid within seven days of
the sale of their wool.
For those in the audience who still
think that extended payment terms are
justified, I have a proposal to put to you.
As a wine consumer, I think I should be
able to select a bottle of wine off the
shelf, and decide what it's worth. I pay
one-third of that when I leave the store.
I'll pay a second one-third payment in six
months, and I'll pay the balance when I
get around to drinking it, which could
be years in the future.
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ACCC Wine Grape Market Study
If you think this is a ridiculous proposal,
then perhaps you need to reflect that this
is essentially how the current contract
and payment terms operate for wine
grape growers.
The ACCC has recommended that lengthy
payment terms should be phased out
of most supply agreements between
growers and large winemakers.
A best practice standard of payment
within 30 days of grape delivery should
be adopted by all winemakers with
processing capacity over 10,000 tonnes.

cont

In the wine grape market study we found
that winemakers do not publicise the
prices they pay to growers, and often
have confidentiality terms in supply
contracts intended to prevent growers
from disclosing prices to other growers.
Consequently,
information
about
price offers being made by individual
winemakers' can be difficult for growers
to access.
This makes it hard for growers to assess
the competitiveness of available price
offers for their grapes from competing
winemakers.

Our interim report identifies other
contract clauses that we think may
be unfair. These include winemakers
reserving unilateral rights to modify
contract terms, to change quality
standards, to vary prices, and to restrict
growers supplying other winemakers.

Pricing transparency is important because
it helps markets to operate efficiently by
encouraging buyers to make better offers,
and provides clear signals for suppliers to
assist them in their operating and longerterm investment decisions.

We note the business-to-business unfair
contract laws that were legislated by the
Australian Government in November
2016, which we believe are applicable
to many terms in standard contracts
between winemakers and wine grape
growers.

To improve pricing transparency, the
ACCC has suggested that winemakers
in warm climate regions be required to
confidentially provide indicative wine
grape prices for the coming harvest to an
independent third-party body by the 8th
of December each year.

We will certainly consider taking
enforcement action in the future against
winemakers who have unfair contract
terms, in the same way we have taken
such action in the horticulture, dairy and
many other industries.

These prices could then be released
simultaneously by the independent body
by December 15th each year so they are
available to all growers, while reducing
the risk of the largest winemakers working
together to use this process to price signal
and therefore to inhibit competition.

Pricing practices
A second issue we identified in our report
is the pricing practices employed in the
industry.
The pricing mechanisms used in wine
grape supply agreements are varied, with
some being essentially fixed and some
being variable.
Many agreements do not specify a fixed
price, and instead refer to a 'fair market
price' which is determined unilaterally by
the winemaker close to harvest.
Variable price supply agreements are
often not benchmarked against any
visible, objective or verifiable measures
of grape prices, meaning growers do not
have a sense of what is a fair market price.

The ACCC continues to consult
with stakeholders on the detail and
potential implementation of these
recommendations, but it is clear that
greater price transparency is needed in
wine grape markets.
Increased transparency of prices on offer
will provide increased price certainty to
the market, and not only improve growers'
bargaining power but also improve
competition between winemakers.

Quality assessment
of wine grapes
A third matter of considerable contention
in the industry is the assessment of
quality of wine grapes delivered to a
winemaker.

Concerns about quality assessment
arise because assessed quality has a big
impact on the price growers receive for
their grapes.
We received intelligence through
our survey and broader stakeholder
engagement that there are significant
differences in the ways winemakers
assess the quality of grapes. The growers
we heard from raised concerns about
the transparency, consistency, timing
and subjectivity of quality assessment
methods.
In support of this, there was evidence
provided of different loads of the same
grapes from the same vineyard being
allocated very different quality grades
by winemakers.
These shortcomings contribute to
mistrust about winemaker's quality
assessment processes and outcomes,
with some growers claiming that these
assessments are conducted arbitrarily or
for ulterior motives.
Generally, grape supply agreements and
grower manuals issued by winemakers
clearly set out quality assessment
specifications and associated penalties
and bonuses.
However, they do not always specify
when testing will occur, or the precise
methods to be used. There is also limited
standardisation of calibration of testing
equipment.
Some winemakers' contracts also contain
clauses reserving a broad unilateral right
for the winemaker to change quality
specifications during the season, which
creates uncertainty for growers, and
could be used to lower prices.
There are further grower issues relating
to tests for sugar content and the
scientific reliability of colour assessment.
It is obviously important for growers
to have on-going certainty about
the quality and hence value of their
grapes, and trust in the process, if they
are to make any production decisions
during a season to better meet quality
requirements, or are considering
investment plans for the future.
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ACCC Wine Grape Market Study
While we recognise the arguments
challenging the value of objective
tests to describe wine grape quality
characteristics, I note that this very same
argument prevailed in the wool industry
back in the 1970s.
Wool processors at that time argued it
was impossible to adequately describe
the quality of wool using objective
measurement. Fortunately, the industry
invested heavily in research to develop
objective tests, which are now the
mainstay of the wool trading system,
and critically important for growers
breeding and production decisions.
The dramatic improvement in Australian
wool quality that has occurred over
the past thirty years is a direct result of
the development of objective testing
methods, and it is highly arguable
that similar benefits would arise in the
Australian wine grape sector if objective
quality testing was introduced.
We have recommended the National
Measurement
Institute
and
the
Australian Wine Research Institute
work with industry to develop uniform
standards for testing and measuring
grape sugar levels and colour.

A way forward: the
Code
Our interim report made a number of
recommendations aimed at improving
competition in wine grape markets
and ensuring the industry can optimise
opportunities for future growth.
Where an industry is found to have
widespread issues relating to both
contracts and competition, an industry
code of conduct can be an efficient
mechanism to address these issues.
The wine industry recognised some of
these industry problems in 2008, and
responded by developing the Australian
Wine Industry Code of Conduct.
Our inquiry has indicated that the
adoption of this code by many in the
industry has been beneficial, but a
number of shortcomings remain.
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We heard from growers that there
are important benefits to having a
structured process for growers and
winemakers to resolve their disputes.
Noting that, we have made several
recommendations to strengthen the
Code including improving the dispute
resolution mechanism.
However, for a code to be effective
there must be a high degree of take-up
by industry participants and sufficient
disincentives to deter non-compliance.
The fact that no major winemakers in the
Riverina region have become signatories
to the code highlights its limitations, and
means that none of the growers in that
region — one of the most significant
wine grape production areas in Australia
— can access the benefits the code
provides.
The ACCC understands the preference
of many that the wine grape industry
continues to operate under a voluntary
code, with the industry control and
flexibility that such a code provides.
However, the ACCC has concluded that
if there is not an improved take-up of
the Code by the large and mediumsized winemakers, it may be necessary
to introduce a mandatory code in order
to bring about the required industry
reforms.
The ACCC has undertaken to revisit
this issue in one year, and if all
major winemakers have not become
signatories to the voluntary code by that
time, there will be a need to seriously
consider a mandatory code.

wants to improve productivity and grow
in the future.
Only when the growers have greater
confidence and certainty in the market
will they be prepared to make those
investments.
Our recommendations are aimed at
better balancing the bargaining power
of growers and winemakers, and
providing more market transparency so
that growers are better informed.
We are currently contacting growers
and winemakers and speaking with
stakeholders about their submissions.
Our next step is to put together our
report with our final recommendations.
That final report is due in September. I
encourage all of you to engage with this
process.
In closing, I want to reinforce our key
message.
The lack of competition in the market for
wine grapes will be a major impediment
to the future growth of the industry, and
unless this is addressed, the industry
faces a strong risk of long-term decline.
It is in the interests of all industry
participants to engage with us in the
process of addressing this challenge.
Thank you,
Mr Mick Keogh
Commissioner, ACCC

You might think the issues I have raised
today are simply about competitive
business practises between winemakers
and growers - with each side working
hard for their own best interests.
We believe these issues are much more
significant, and at their core, represent a
very real threat to the future of the wine
grape industry, especially in an era of
scarce resources.
The wine grape industry will need
capital investment from its growers if it

Mick Keogh, ACCC

DECEMBER 2019

Amend code of conduct says ACCC
An amended voluntary code of conduct
for Australian wineries is expected to be
developed by May, next year, following
recommendations from the ACCC.
The ACCC’s Wine Grape Market StudyFinal Report, which was released in
September, calls for the code to be
strengthened and for all winemakers that
purchase grapes from growers to become
signatories.
Australian Grape and Wine Incorporated
(AGWI) is conducting a comprehensive
review of the code in response to the
ACCC’s findings.
MVW Executive Officer, Paul Derrico
and Riverina Winegrape growers Chief
Executive Officer, Brian Simpson are
both observers on the AGWI code of
conduct review committee, which has
representatives from the wine and
viticulture sectors.
The committee has been meeting each
month, since the ACCC’s study was
released.
The ACCC’s Wine Grape Market Study’s
Final Report says amending the voluntary
code of conduct would provide a more
structured process to review quality
assessment decisions made at the winery,
including at the weighbridge.
It has also proposed the development of
uniform national standards for testing
and measuring grape sugar levels and
colour.
The ACCC report says the code of conduct
should be improved to ensure fairer and
more transparent prices and a better
dispute resolution process between
wineries and growers, in relation to
supply agreements.
Mr Derrico said the amended code of
conduct would not be completed before
harvest and would not have any impact
on prices growers would receive.
But he said it should hopefully improve
the transparency and systems used for
quality assessments for the 2020 vintage.
“Hopefully these will be in place to
ensure there are no surprises when fruit is
delivered to the weighbridge,” Mr Derrico
said.

by Christine Webster

The ACCC has warned winemakers it will
recommend to the Federal Government
that a mandatory code be introduced, if
they do not sign the voluntary one, and it
expects all large wineries to sign it.

Indicative prices
concern
Mr Derrico said the ACCC proposal for
indicative prices for wine grapes to be
abolished and replaced by mandatory
post-season price reporting by all major
winemakers was not ideal.
He said it should be possible for wineries
to release their indicative prices much
earlier before vintage.
“Most of these wineries prepare budgets
in May and June for the ensuing one, two
or three years and they would have plans
for the price they will pay next year,” he
said.
“If they need to change, well then they
could reflect that periodically in the
information they provide to growers,” he
said.
In mid-November, Mr Derrico said
wineries needed to demonstrate some
leadership and reveal their indicative
prices for wine grapes, before the usual
date of December 15, to provide growers
with some certainty.
He said the lack of action from some
wineries was disappointing as growers
were facing severe drought and
temporary water costs of up to $1,000 a
megalitre.

growers if they wanted them to remain in
the industry.
“We have seen that over the last 15 years
in our region, we had 1,300 wine grape
growers on our books and now we are
down to just over 300,” he said.

Fairer contracts
needed
The ACCC has also recommended all
winemakers phase out long-term payment
periods in their contracts with growers,
and that large winemakers make payment
within 30 days of grape delivery.
MVW has welcomed this proposal, as
growers are the only suppliers to wineries
who are not paid after 30 to 60 days.
“Growers would be much better off as far
as cash flow goes,” Mr Derrico said.
He said it could also give growers more
protection from poor performing wineries
who might go into liquidation before
completing their payment contracts.
MVW also fully supports the ACCC’s
recommendation for all winemakers to
review their standard form contracts with
growers to ensure they are fair and legal.
The ACCC over the next 12 to 18 months
will review the progress of the Australian
wine grape industry in adopting its
recommendations and continue to
monitor competition and fair-trading
issues.

“A number of growers have been in
contact and saying right now it is that
critical point in time as to whether they
try and soldier on, or whether they turn
the water off all together,” Mr Derrico said.
The ACCC’s Deputy Chair, Mick Keogh told
the Australian Wine Industry Technical
Conference in July, “with access to land
and water now limited, the ability of any
sector of agriculture to grow in the future
would depend on the rate of productivity
growth businesses in the sector are able
to achieve.”
Mr Derrico warned wineries they needed
to improve their engagement with

Paul Derrico, MVW Executive Officer
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ACCC Water Inquiry

by Christine Webster

MVW in its submission to the ACCC
Murray-Darling Basin (MDB) Water Market
Inquiry has outlined the importance of
enabling irrigators to have access to water
at a fair and reasonable price.
The Federal Treasurer, Josh Frydenberg
directed the ACCC in August, to conduct
the inquiry.
MVW Executive Officer, Paul Derrico was
among the 200 participants of a public
forum hosted by the ACCC in Mildura
last month, to hear the views of those
engaged in and affected by the Basin’s
water markets.
“At the moment the price of water is
at $900 -$1,000 a megalitre and that is
beyond most growers’ capabilities,” Mr
Derrico said.
“The price is allegedly being distorted
to an extent by investors in the market
buying water and withholding it to
increase the demand and price.”
On October 17, the ACCC released an
Issues Paper inviting submissions from the
broad range of people with interests in the
use and trade of water in the Basin.
The MVW submission stresses the
importance of ensuring water is available
at a reasonable price to irrigators who
produce food and fibre.
“MVW certainly supports the family farmer
and under the current conditions, there is
a desperate need for changes to water
policy,” Mr Derrico said.
“Unless there is government intervention,
then we will continue to have an exodus
of family farmers, not just from the wine
industry, but other horticulture industries
as well.”
The present drought conditions along
the Basin are forcing wine grape growers
in North West Victoria to rely heavily on
temporary water.

During November, the Murray-Darling
Basin Authority was restricting the
trade of water allocations from above
the Barmah Choke to downstream of
the Choke to protect the delivery of
downstream water entitlements.
MVW is also recommending the
transparency of the MDB water market
be improved by the establishment of a
register of water purchasers who don’t
have a consumptive use.
This could also identify investors who
have excessive amounts of water with
no intentions of using it for their own
irrigation purposes.

“Anyone who had enough water at 100
per cent allocation is now having to enter
the water market because it looks like the
water allocation this year is only going to
reach 55 per cent,” Mr Derrico said.

“In a way similar to the stock exchange,
this would provide a record,” Mr Derrico
said.
He said only irrigators or those water
holders that have documented longerterm lease arrangements in place with
irrigators should be allowed to carry
water over to the next year.

“They are having to enter that water
market and pay exorbitant prices, when
the long-term average is $135 a megalitre.”

The ACCC will also explore how regulatory
and policy making institutions affect
MDB water markets.
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It will also consider whether the current
split of roles and responsibilities between
governments and agencies is the most
effective form of governance of the Basin.
Mr Derrico said it would be good if one
key authority could provide a consistent
and comprehensive dialogue with all
irrigators and the general communities.
“This would ensure we are better informed
and we have faith the information that is
being provided to us is transparent and
meaningful,” he said.
MVW also hoped that individual
winegrape growers had also made
their own submissions, based in their
individual circumstances.
“The key to the ACCC inquiry is that it
will be done without fear or favour,” Mr
Derrico said.
Submissions closed on November 29.
The ACCC’s MDB Water Market Inquiry
preliminary report is due on May 31, 2020
and will be released to the public, with
the final report expected to be completed
by the end of November, next year.
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Winetasting of CSIRO’s new disease resistant winegrape varieties
A selection of wines made from new
disease-resistant winegrape varieties bred
for Australian conditions were presented
for tasting at the Sunraysia Cellar Door in
Mildura on 13 June 2019. Fourteen grape
growers and winemakers from across the
Murray Valley joined representatives from
the CSIRO laboratory in Adelaide and the
National Wine and Grape Industry Centre
in Wagga Wagga, to evaluate the red and
white wines made from grapes grown in
the Sunraysia and Riverina regions during
the 2018/19 vintage. The new varieties
are highly resistant to both powdery
and downy mildew and could therefore
drastically reduce the costs associated
with the annual spray programs usually
required for disease control in vineyards.

spectrum of promising candidates for
future commercial adoption.
The new varieties, bred by CSIRO as part
of a project funded by Wine Australia, are
currently being evaluated by CSIRO and
the NSW Department of Primary industries
in different winegrowing regions across
Australia. These selections represent the
1st generation of new mildew-resistant
varieties to come out of the CSIRO
breeding program. The development of

2nd generation winegrape varieties with
even more durable resistance to powdery
and downy mildew is now underway.
The ultimate aim is to release the most
promising varieties for industry adoption
and commercial wine production purposes.
Cutting wood is available through CSIRO
for the establishment of trial plantings by
interested growers. Expressions of interest
for propagation material are welcomed
by contacting Gerhard Rossouw (gerhard.
rossouw@csiro.au, 08 8303 8679).

The forty wines on display were all made
at the Charles Sturt Winery and consisted
of ten whites and ten reds from each
location. In addition to the introduction
of resistance to mildews, some of the new
red varieties also exhibit red-flesh with
anthocyanin levels approximately fourtimes higher than traditional white flesh
red grape varieties. In addition to the
new red-flesh varieties, a selection of new
mildew-resistant white varieties which
showed a range of fresh floral, tropical or
citrus aromas were presented. Although
the wines were only made from small lots
of fruit (< 50 kg) and had had minimal
intervention during the winemaking
process, the general consensus of the
tasting panel was that there was a

Grower Workshops Assisting with Better Vineyard Management
The Workshops that MVW and The Australian
Wine Research Institute have presented
jointly in recent years continued in 2019,
with a series of seminars held in both August
& November.
Fortunately, we have fantastic facilities
made available to us at Andrew Peace Wines
in Piangil and the SuniTAFE Farm at Cardross;
we thank both of these businesses for their
generosity and giving back to the grower
community in the Murray Darling and Swan
Hill regions.
The August seminars included presentations
on Agrochemical updates; Scale, Mealy
Bug and Grape Virus (including economic
thresholds); Using good bugs to combat
bad bugs and fungal diseases; and vine

nutrition – with Consultant Viticulturist,
Sam Bowman’s enthusiastic talk being the
standout presentation for the day amongst
growers (noting that Sam is now the Chief
Viticulturist with Duxton Vineyards).
(see photos on Page 10)
The November seminars included a couple
of outstanding host presentations, being
Dr. Mary Retallack on the role of native
insectary plants in the biological control of
insect pests and a field demonstration for
monitoring pest and disease and nutritional
issues. Then, world-renowned Spray
Application specialist and Plant Pathologist,
Dr. David Manktelow from New Zealand
spoke about spray applications – nozzles,
coverage and the role of air, followed a field
demonstration in spray unit maintenance,

calibration and set-up. David’s knowledge,
passion and down to earth approach was a
big hit with those in attendance.
(see photos on Page 11)
Morning tea and the lunch breaks provided
an opportune time to catch up with industry
mates, consultant presenters and MVW staff
in an informal setting to discuss viticultural
practices and the problems of the world.
MVW is always on the lookout for
improvements and better ways to engage
with our growers – if you have any ideas
on future items to be included in the
workshops please contact MVW Executive
Officer, Paul Derrico.
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August Workshop

Ken Evans & Brian McMillian

Blair Jensen, Greg Collihole & Claire Reid

Tony Hoare, AWRI

John Paolucci & Peter Crisp

Jeremy Kirlew & Ryan Burr & Brad Wilksch

Sam Bowman

Jed Mahmood & Mauricio Acosta Cabrales & Suzie Rogiers

Ann Lee, Teighlor Rockliff & Emma Dunn

Janel Carruthers & Claire Reid

Attendees at APW, Piangil
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November Workshop

David Manktelow demonstration

Mary Retallack monitoring and inspection of
pitfal cups catches

Alex Sass & Scott Mathew

Bob Emmett, Paul Derrico, Dale Wood & Glen
Barraclough

David Manktelow, field session

Lucky Randhawa monitoring sticky trap in bag

Nick Moore, TAFE Coordinator & Greg Collihole

Monitoring in grape vines lbam inspection Mary, Paul
and Lorainne Phillips

David speaking on spray
management
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2019 Wine Grape Crush Reports
The MVW annual wine grape crush report
for the Murray-Darling and Swan Hill wine
regions indicates that 2019 production
from both grower and winery-owned
vineyards in the Murray-Darling and Swan
Hill regions was 345,854 tonnes, almost
identical to the volume produced in 2018.
This year growers were paid $115 million
for their 244,000 tonnes (income up 17
per cent on 2018), whilst winery-owned
vineyards produced 102,000 tonnes.

Despite some continued recovery of
prices in recent years, whites still account
for 54% of the volume of wine grapes
produced in the region and the prices
achieved are barely covering the cost of
production with the high price of water,
electricity and other on farm inputs.

The report is produced by Wine Australia
based on data gathered in a national
survey of wineries.

Harvest Values - Ave. $/tonne VARIANCE Year on Year

Murray Darling & Swan Hill

Key red varieties continued to show
marked improvement with Cabernet
Sauvignon, Shiraz and Merlot all recording
price increases of close to 25 per cent on
that achieved in 2018.
In comparison to 2018, the average price
of Cabernet Sauvignon improved by 26
per cent to $607/tonne; Shiraz averaged
$601/t, up by 24 per cent and Merlot was
$553/t, an increase of 22 per cent
Prices for the main white varieties
recorded modest increases as well.
Despite a solid demand for white
varieties, prices have generally been
restrained. Chardonnay averaged $365/t,
an improvement of 10%; Gordo was up
by 17%, coming in at $281/t; Prosecco
had the biggest increase of the white
varieties achieving $545/t, an increase of
13%; Sauvignon Blanc and Semillon had
modest increases to realize $434/t and
$292/t respectively. Pinot Gris dropped
back slightly to $496/t, a reduction of 2%.
Across all varieties, the average price was
up 17 per cent to $470/tonne, from $402/t
in 2018.
By variety, Chardonnay remains on top
of the Murray Darling and Swan Hill
production list at 83,304 tonnes, followed
by Shiraz 63,788t, Cabernet Sauvignon
46,410t, Merlot 29,529t, Pinot Gris 24,923t,
Sauvignon Blanc 23,246t and Gordo
19,922t.
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Major Varieties

Production - Tonnes

2018
$/t

2019
$/t

Variance
$/t

% Change

2018

2019

Cab Sauv.

483

607

124

26%

41,001

46,410

Merlot

452

553

101

22%

24,593

29,529

Shiraz

483

601

118

24%

63,899

63,788

Pinot Noir

401

451

50

12%

5,820

5,343

2018
$/t

2019
$/t

Variance
$/t

% Change

2018

2019

Chardonnay

333

365

32

10%

96,511

83,304

Colombard

257

275

18

7%

12,638

10,694

Muscat - Gordo

240

281

41

17%

15,253

19,922

Pinot Gris/Grigio

507

496

-11

-2%

27,551

24,923

Prosecco

482

545

63

13%

2,763

3,297

Sauv. Blanc

406

434

28

7%

23,883

23,246

Semillon

267

292

25

9%

10,027

9,057

REDS - ALL (Ave.)

474

584

110

23%

147,616

160,758

WHITES - ALL (Ave.)

344

371

27

8%

197,842

185,096

ALL VARIETIES (Ave.)

402

470

68

17%

345,458

345,854

Grower tonnes

242,275

243,430

Winery tonnes

103,183

102,424

Total Tonnes

345,458

345,854

REDS

The National crush report for 2019
estimated production at 1.73 million
tonnes, down by 3% on 2018 and similar
to the long-term average of 1.75 million
tonnes.

See the table below for key 2019 Vintage
information and pages 13 and 14 for
Intake and Price summary data for Whites
and Reds from the Annual Crush Wine
Grape Report for the Murray Darling and
Swan Hill regions.

WHITES

2018
$M

2019
$M

Variance
$M

% Change

Value - GROWERS

97

115

18

19%

Value - ALL

139

163

24

17%

Variety

$581

397

723

113,076

Tempranillo
Tempranillo

Other red Other red

Red TotalRed Total

$66,055,584
113,076
$66,055,584$584

723 $305,301 $305,301$422

397

$633

$584

$422

$601

$528

MurrayMurray
DarlingDarling
& Swan&Hill
Swan
- Wine
Hill -Grape
Wine Crush
Grape Report
Crush Report
2019 2019

128
128

$27,545,055
45,844
$27,545,055$601

45,844

Shiraz

Tarrango Tarrango

Shiraz

372 $196,573 $196,573$528

372

SangioveseSangiovese

483 $305,735 $305,735$633

483

Ruby Cabernet
Ruby Cabernet

$451

18

18

47,682

1,048

877

31

17,944

399

2,604

1,268

4,075

Pinot NoirPinot Noir

4,075$1,838,356 $1,838,356$451

208
$484

183

8,172

1,060

1,835 $887,600 $887,600$484

$553

1,835

311

$11,807,097$11,807,097$553
21,357

37

269

Petit Verdot
Petit Verdot

311

21,357

78

334

28

80

156

1,195

12,124

Nero d'Avola
Nero d'Avola

Muscat Rouge
a Petits
Grains
Muscat
Rouge
a Petits Grains

Montepulciano
Montepulciano

Merlot

78

Mataro/Mourvedre
Mataro/Mourvedre

Merlot

334

Malbec

Malbec

$755

417 $242,570 $242,570$581

417

556

Grenache Grenache

LambruscoLambrusco

556 $419,658 $419,658$755

$660

799 $527,934 $527,934$660

$607

799

Durif

244

838

34,285
$20,820,706$607
$20,820,706

Durif

838

34,285

244

Cienna

2019 Total
2019 Total

160,758
47,682

1,0481,770

8771,273

31 159

63,788
17,944

399 771

3,087
2,604

5,343
1,268

2,895
1,060

208 208

311

183 183

29,529
8,172

37 115

269604

28 584

80497

799

156400

1,195
2,032

12,124
46,410

0%
$115,813

0%
$67,414

$93,730,122$93,730,122
100%
160,758

$747,815 $747,815
1%
1,770

$771,068 $771,068
1%
1,273

$67,414
159

$38,326,646
40%
63,788
$38,326,646

$407,005
0%
771
$407,005

$1,954,011 $1,954,011
2%
3,087

$2,410,431 $2,410,431
3%
5,343

$1,400,089$1,400,089
2%
2,895

$180,676 $180,676
0%
208

$193,408
0%
311
$193,408

$115,813
183

$16,324,988
18%
29,529
$16,324,988

$64,866 $64,866
0%
115

$331,842 $331,842
0%
604

$440,836 $440,836
0%
584

$288,892 $288,892
0%
497

799
$527,934 $527,934
0%

$174,477 $174,477
0%
400

2,032
$818,385 $818,385
1%

46,410
$28,183,526$28,183,526
29%

Tonnes
PurchasedPurchased
Value of Fruit
Value of Fruit
Average Purchase
Average Purchase
Winery Grown
Winery Grown
EstimatedEstimated
as % of
Total Tonnes
Total Tonnes
Tonnes Tonnes
PurchasedPurchased
Price
Price
Tonnes Tonnes
Total Value
Total Value
Total
Reds

Dolcetto Dolcetto

Cienna

Cabernet Sauvignon
Cabernet Sauvignon

Variety

Purchased
Purchased
Grape Summary
Grape Summary WineryWinery

$474
100%

$456
1%

$463
1%

$0
0%

$483
40%

$403
0%

$0
2%

$401
3%

$402
2%

$0
0%

$511
0%

$0
0%

$452
18%

$0
0%

$0
0%

$0
0%

$449
0%

0%
$595

$0
0%

1%
$0

29%
$483

178

779

496

449

618

158

420

615

2,608

5,820

3,084

153

234

210

1,438

863

-

100%
147,616

1,438 1%

863 1%

- 0%

43%
63,899

615 0%

2,6082%

5,8204%

3,0842%

153 0%

234 0%

210 0%

24,59317%

178 0%

779 1%

4960%

4490%

618 0%

158 0%

4200%

41,00128%

100%

1%

1%

0%

43%

0%

2%

4%

2%

0%

0%

0%

17%

0%

1%

0%

0%

0%

0%

0%

28%

Tonnes asTonnes as
Total
% of Total% of Total
Tonnes
Reds
Reds

July 2019
July 2019

$474 147,616

$456

$463

$0

$483 63,899

$403

$0

$401

$402

$0

$511

$0

$452 24,593

$0

$0

$0

$449

$595

$0

$0

$483 41,001

Tonnes
as %
Average
of
Average
Total
Purchase
Total
Price
PurchaseTonnes
Price
Reds

2018 Summary
2018 Summary

Intake
Intake
and
and
price
price
summary
summary
data
data
by by
variety
variety
2019
2019
– –
redred
varieties
varieties
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0%

0%

29

0%

0%

1%

1%

15,253
$240

2,216
$312

2,033
$289

8% 15,253

1% 2,216

1% 2,033

0%

8%

1%

1%

0%

$56,822

Tonnes as
% of Total
Whites

2019 Total 2018 Summary2018 Summary

126 $56,822 126

Tonnes
Tonnes
Tonnes as
Average
WineryPurchase
Grown
Winery Grown
as % of
Averageas % of Total
Average
Total
Total Tonnes TotalTotal
ValueTonnes Total Value
% of Total
Tonnes
Price
Tonnes
Total
Purchase Price
Total Tonnes
Purchase Price
Tonnes
Whites
Whites
Whites

Winery
2019 Total

IntakeIntake
and price
and price
summary
summary
data by
data
variety
by variety
2019 –2019 –
whitewhite
varieties
varieties
Average
Value ofPurchase
Fruit
Purchased
Price

Purchased Grape
Purchased
Summary
Grape Summary
Winery
ValuePurchased
of Fruit
Purchased
Tonnes

Variety

Purchased
Tonnes

Variety

126

$65,633 154

1% $597,719
$289

11%

126

29

Canada Muscat

0%

Canada Muscat

154

379 $597,7192,063

1% $618,230
$312

0%

0%

1%

6%

49%

186

96,511
$333

6% 12,638

2,063

11% $5,605,711
$240

130

186

0%

45%

12,638
$257

1% 1,159

49% 96,511
$87,937

6%

130

1,159
379

226 $618,2301,886

0%

83,304 23,037
$30,421,125
83,304 45%$30,421,125
$333

1%
$290

1,886

$87,937 300

$36523,037

6%$2,942,400
$257

0%
$290
$488,030

19,922 3,189$5,605,711
19,922

300

$22,008,257
$365

10,694 2,501
$2,942,400
10,694

$65,633

1% $892,494

300
$275 2,501

2,261 2,133 $892,4942,261

$22,008,257
60,266

$275
$2,254,321

$395 2,133

300
$2,254,321
8,193

$395$50,511

60,266
8,193
154

$50,511
128

Chenin blanc
128

Chardonnay
Colombard
154

Chenin blanc
Colombard
Gewurztraminer

Fiano

Chardonnay

Gewurztraminer

Fiano
1,685

226

$488,030
1,685

Moscato Giallo

$281 3,189

$328

1%

14%

Moscato Giallo

$281
$4,708,377

$328
$544,041

14% 27,551

$544,041
1,660

27,551
$507

0%

$4,708,377
16,733

13%

1% 2,763

0%

Muscat Blanc a Petits
Muscat
GrainsBlanc a Petits Grains
1,660

24,923 11,975
$12,367,008
24,923 13%$12,367,008
$507

509

2,763
$482

Muscat Gordo Blanco
Muscat Gordo Blanco 16,733

$496 11,975

2%

$496
$6,425,001

0%

$6,425,001
12,948

2% $1,797,722
$482

12,948

0% $268,089

Pinot Gris/Grigio

341 $268,089 614

903$1,797,7223,297

5%

12%

Pinot Gris/Grigio

614

3,297

5% 10,027

12% 23,883

509

341

903

23,883
$406

$545

10,027
$267

$545
$1,305,425

5%

13%

273

5%$2,642,461
$267

$1,305,425
2,394

9,057 4,744$2,642,4619,057

23,246 3,224
$10,083,673
23,246 13%$10,083,673
$406

273

$434 3,224

2,394

$292 4,744

Riesling

$434
$8,685,314

Prosecco

$292
$1,258,288

0%

0%

$1,258,288
4,313

571

197

$8,685,314
20,022

0%

0%

4,313

571

197

20,022

Riesling
Semillon

Sauvignon Blanc

Prosecco

Semillon

Sauvignon Blanc

0%

$40,459 166

0%
395 $124,830 395

$40,459

166

0% $124,830

395

0%
395

166

0%

0%

166

596

Sultana

0%

Verdelho

596

Sultana

0%

Verdelho

0% $195,193

146

280 $195,193 426

146

426

Vermentino

July 2019

100%

0%

280

Vermentino

1,709 1,045 $502,5551,709

672

$359

918
$294 1,045

0%

$359
$110,722

0%

$294
$195,152

672

$110,722
309

918
$319
$195,152
664

July 2019

100%197,842

1%

309

185,096 54,742
$69,508,477
185,096 100%
$69,508,477
$344

16

100% 197,842
$344

0%
664

$37154,742

1% $502,555

Viognier

$48,413,845
$371

0% $198,418
$319
Other white

$48,413,845
130,354

245 $198,418 553

Viognier

130,354

553

Other white

White Total

245

White Total

Murray Darling
Murray
& Swan
Darling
Hill - &
Wine
SwanGrape
Hill -Crush
Wine Report
Grape Crush
2019 Report 2019
16
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ATTENTION ALL
GRAPEGROWERS

Photo courtesy of Agriculture Victoria

CAN YOU TICK THESE 10 BOXES?

BEST PRACTICE FARM-GATE HYGIENE CAN STOP THE SPREAD OF PESTS AND DISEASES,
INCLUDING PHYLLOXERA. THESE STEPS WILL ENSURE YOU DO YOUR BIT TO KEEP YOUR OWN
VINES AS WELL AS OUR INDUSTRY, SAFE.
I regularly review my links with interstate vineyards,
wineries, contractors and suppliers. Are those
businesses in a Phylloxera Infested Zone (PIZ)
or Phylloxera Risk Zone (PRZ)? I understand
the regulations and documentation required for
the movement of grapes, must, unfiltered juice,
marc (pre- or post-fermentation), machinery and
equipment used in vineyards, diagnostic samples,
soil, grapevine cuttings, rootlings, potted vines,
within and between states.
I provide training for all vineyard staff including
contract and casual labour on hygiene protocols.
I restrict access to my property with
fences and gates.
I use signs to advise restrictions of entry
to my property.
I require everyone to report on arrival at my property.
I keep a visitor log, recording vineyard regions each
visitor has visited in the past 3 weeks and check
whether there has been a visit to a vineyard in a
Phylloxera Infested or Risk Zone in Victoria, New
South Wales or Queensland.

I do not allow unauthorised vehicles to drive within
my vineyard and provide a vineyard vehicle for use if
necessary. I provide parking for visitor vehicles away
from vines on a hard pack surface.
I regularly inspect my vines for anything unusual or
different. I seek help to identify what the problem is.
I check machinery and equipment (including small hand
tools and technical equipment) to ensure it’s cleaned of
all soil and plant material before it’s used on my vineyard.
I ensure it complies with state quarantine regulations
for cleaning, sterilisation and proof of origin and is
accompanied by required documentation. I provide a
wash down facility to enable cleaning of machinery and
equipment before it leaves my property.
I ensure all people who come onto my property
disinfest their footwear upon entry and exit in
accordance with the new Footwear and Small Hand
Tool Disinfestation Protocol. I ensure visitors and
contractors wear clean clothes before starting work
on my property.
I verify the health status of all my planting material.

NEED HELP WITH BIOSECURITY MANAGEMENT OR FURTHER DETAIL AROUND THESE 10 ITEMS?
TALK TO VINEHEALTH AUSTRALIA ON (08) 8273 0550
EMAIL ADMIN@VINEHEALTH.COM.AU OR VISIT WWW.VINEHEALTH.COM.AU
VINEHEALTH AUSTRALIA OPERATES A HEAT SHED FACILITY
IN NARACOORTE (SA) FOR DISINFESTING MACHINERY
AND EQUIPMENT. TO USE THIS HEAT SHED, CONTACT
SUNBIRD VITICULTURE ON 0429 430 641.

VINEHEALTH
AUSTRALIA

Version 3.0

© Vinehealth Australia 2018
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Forum Information
Keeping exotic pests
and diseases out
Wine grape growers are urged to take
measures to protect their vineyards from
exotic pests and diseases.
In her presentation to the MVW
Information
forum in May, National
Manager for Surveillance at Plant
Health Australia (PHA), Dr Sharyn Taylor
highlighted the importance of biosecurity
for viticulturalists.
PHA provides national coordination to
improve biosecurity across Australia’s
plant industries and responds to plant pest
emergencies.
Dr Taylor told the forum that mitigating
the risk of biosecurity threats is a massive
task which requires measures before our
border, at the border and within Australia
by grape growers and the community.
“Many activities occur at the Australian
border to stop things coming through,” she
said.
“The Department of Agriculture inspects
about 18,000 international vessels and
45,000 sea containers each year, to detect
exotic pests and diseases and prevent
them from entering Australia.”
“But biosecurity is something you can
also look at on your own borders to your
property.”

Viticulture threats
Some of the pests and diseases which
pose a risk to the viticulture industry
include Pierce’s disease, glassy winged
sharpshooters and brown marmorated
stink bugs.
Dr Taylor told the forum about the
damage and cost Pierce’s disease, also
known as Xylella, has caused to the wine
grape industry in California.
“Xylella is transmitted by sapsuckers
such as leafhoppers, sharpshooters and
froghoppers,” she explained.
“Since its first detection in the 1880s
in grapes in California, Pierce’s disease
has moved rapidly through Europe and
in the United States, the disease has
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Brown marmorated stink bugs are causing headaches for primary producers in the United States.
Photo: David R. Lance, USDA APHIS.

caused complete vineyard death in some
situations.

they could be harvested and crushed along
with grapes causing taint in wine.

“It is our top threat in Australia because
strains of Xylella impact a whole range
of different plants, and a lot of our
production crops would be affected if
Xylella came in.”
The brown marmorated stink bug has also
caused headaches for primary producers
in the United States.

“In Australia, there are other types of stink
bugs, which may be confused with the
brown marmorated stink bug, but if you
see anything that looks like this pest, its
best to get it checked,” recommended Dr
Taylor.

“It can hitchhike its way across borders
in cars, equipment and luggage,” said Dr
Taylor.

Dr Taylor said the community should be
aware of the risk of exotic pests like the
brown marmorated stink bug from entering
Australia by checking and cleaning clothing
and baggage after overseas trips.

“The stink bug high risk season in
Australia is from September to April,
as this coincides with them more likely
to hitchhike from Europe or the United
States.”
“There are significant measures that the
Australian and New Zealand governments
have put in place on the borders, and we
have turned a number of ships away with
infestations of this pest.”
She explained that brown marmorated
stink bugs could reduce vineyard yields
and as the bugs hide in grape bunches,

Preventative action

She said growers can also look at limiting
or restricting access to their vineyards,
training employees about the risk of exotic
pests and diseases, and keeping a visitor
log.
“These activities can protect your business
and the wider industry from pests and
diseases,” said Dr Taylor.
Anyone who sees anything unusual
is urged to call the Exotic Plant Pest
Hotline on 1800 084 881.
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Reducing vintage compression
Viticulture scientists are investigating
methods to delay the maturity of wine
grapes in order to spread out the vintage
over a longer period.

Dr Petrie said this meant that grapes in some
vineyards were reaching 15 to 16 Be, before
they could be harvested instead of the usual
level of 13 to 14 Be.

The hot weather during the 2019 vintage
in the Murray Valley resulted in another
compressed vintage, when the grapes ripen
over a relatively short period.

He said harvesting at a higher Be, means
a higher sugar content in grapes and a
reduction in the their weight, reducing
growers’ yields.

Dr Paul Petrie, Principal Scientist, Viticulture
with Primary Industries and Regions SA’s
research division, the South Australian
Research and Development Institute (SARDI),
told the AWRI seminar the phenology of wine
grapes was temperature driven.
He said the effect of temperature was
cumulative so only small increases were
needed to change grape phenology.
Dr Petrie said vintages in the Murray Valley,
McLaren Vale and the Barossa Valley were on
average advancing by 1.3 to 1.9 days each
year.
Samples collected to assess grape maturity
from vineyards in McLaren Vale, showed
chardonnay grapes in 2017 reached a
maturity level of 12 Be in early February,
almost a month earlier than they did in the
early 1990s.

“The grapes were sitting at about 1.3 grams
each at about 14 Be, and at 15 to 16 Be, their
weight has dropped and it is down to 1.1 or 1
gram each,” Dr Petrie said.

Trials underway
Dr Petrie said viticulture scientists in wine
making regions around the world were
trialling techniques to delay the maturity of
wine grapes and reduce harvest compression.
Spreading out the flowering of different
varieties also reduces the risk extreme events
such as heat waves could have on fruit.
Viticulturalists in Fresno, in California have
been trialling pruning techniques to delay
the maturity of wine grapes.
Dr Petrie said the trials involved the double
pruning of vines, firstly during winter, as is the
normal practice and for a second time, 20-35
days after flowering.

Cabernet Sauvignon grapes in McLaren Vale
in 2017 also reached 12Be in mid-February,
compared to the 1990s, when they usually
reached this Be level in late March.

Pruning vines for a second time delayed the
maturity of fruit by up to 75 days, the quality
of fruit improved significantly, unfortunately
there was a substantial reduction in yield.

Dr Petrie said the ripening of the Cabernet
Sauvignon grapes was advancing by 1.9 days
a year, which was at a faster rate than the
Chardonnay grapes, which were ripening at
about 1.3 days earlier each vintage.

Dr Petrie said a similar practice was used
commercially on the Adelaide Plains in South
Australia.

This meant the two varieties were ripening in
a similar part of the season, placing pressure
on harvest and processing infrastructure.
Grapes are also ripening faster in most of
the other regions investigated, including the
Inland wine regions.

SARDI has also been experimenting in the
Barossa Valley with pruning vines later, after
bud burst instead of during winter.
This has resulted in the fruit maturing 14
days later and after multiple seasons of this
technique, yields on average weren’t affected
and the wine quality remained neutral or
improved.

Maturity samples from Shiraz grown across
the Barossa Valley during 1998, showed that
the fruit ripened over approximately 30 days,
while by 2004 this had reduced to 15 days.

Other techniques are also being trialled,
including the use of a plant growth regulator,
pre-veraison, to delay maturity of grapes in
the Adelaide Hills and defoliation of vines
between set and veraison, in Central Victoria.

In a compressed vintage, wineries struggle
to keep up with the large amount of grapes
that need to be delivered, which means the
harvest of some fruit is delayed.

For more information on managing the
advancement and compression of vintage
please contact Dr Paul Petrie paul.petrie@
sa.gov.au or (08) 8303 9400.

Snapshot of
viticulture and
winery practices
The AWRI has released a report on the
nation’s vineyard and winery practices.
The results are based on an online
survey of wine grape growers and
wineries following the 2016 vintage
and comprehensive follow up-visits and
communications over the past three
years.
Viticulturalists and wine industry
representatives who attended the
AWRI’s viticulture seminar in Mildura, in
May were given a preview of vineyard
practices highlighted in the report, two
weeks before its official release.
AWRI
senior
engineer
Simon
Nordestgaard told the forum the purpose
of the ‘AWRI vineyard and winery
practices survey,’ was to track viticulture
and winemaking industry trends.
He said 463 people filled out the vineyard
practices survey, which covered about 20
per cent of Australian vineyard hectares
and 10 per cent of wine grape growers.
“The idea is that we repeat this every
five or six years, to enable us to see
over time how things are changing,” Dr
Nordestgaard said.
He said the report provides a valuable
independent resource for grape and wine
producers and for research, development
and extension activities.
The survey in 2016, indicated the median
age of vineyards in Australia was 19 years
old.
“This corresponds with the massive
expansion of the industry in the late
1990s and early 2000s,” Dr Nordestgaard
told the forum.
One survey respondent noted “vineyard
replenishment could become a big topic
for the Australian wine industry, in the
near future..”

Vineyard practices
Dr Nordestgaard said grape and land
prices and the need to accommodate
machinery also used for other crops had
influenced vineyard spacing practices.
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Snapshot of viticulture and winery practices cont
According to the survey, the median
row spacing of vines in Australia was 3.1
metres and vine spacing was 1.9 metres
and there was a median of 1,760 vines,
per hectare.
In the Murray Darling region, the median
row spacing of vines was 3.1 metres,
vine spacing: 2.3 metres and planting
density:1,400 vines, per hectare.
The research found 90 per cent of the
vineyard area surveyed in the Murray
Darling, used multiple cordons on their
vineyards and only ten per cent used
single cordons.
However, across Australia, 62 per cent
reported using single cordons and 38 per
cent multiple cordons.
In the Riverina in NSW, where single
cordons were predominantly used, yields
were lower than in the Murray Darling and
the Riverland in SA.

Some growers using multiple cordons
reported that the lower cordons tended to
gradually become less fruitful.
Median yields of the Australian vineyards
captured by the survey were 13.3 tonnes,
per hectare and 8.4 kilograms , per vine.
The survey found viticulturalists in warm
wine regions have wider rows, for reasons
including to accommodate sprawling
canopies.
Participants of the survey were also
asked to identify the new techniques and
products they felt had the biggest positive
impact on their vineyard management in
the last five years.

According to the survey, small vineyards
most commonly used air-blast sprayers.
The use of recycle sprayers is higher in
larger vineyards, but still low overall,
with some growers concerned about the
robustness of some sprayer models.
Other growers were very positive about
recycle sprayers because of lower
chemical usage, particularly early in the
season, and less time spent filling up
sprayer tanks.
Soil moisture probes and irrigation
control were also highlighted as helping
improve vineyard management.

Multi-row canopy sprayers were at the top
of the list.

Sensors and cloud-based software enable
growers to view and water their vines
remotely by their phone.

In large vineyards, multi-head axial fan
sprayers are mainly used and air-shear
sprayers are also common.

The full survey can be found on the
AWRI website.
www.awri.com.au/survey

Controlling weeds without synthetic chemicals
Wine grape growers are being encouraged
to consider a wide range of options for
weed control.
The Australian Wine Research Institute’s,
Senior Viticulturalist, Tony Hoare told the
AWRI’s Viticulture Seminar in Mildura in
May, there are many different weed control
options available to grape growers.

A number of effective alternatives to
chemical herbicides for weed control
were presented to the forum including
options of weed suppression with mulch
or competition plants, mechanical soil
cultivators and knives, under vine mowers,
steam and even high pressure water weed
control units.

couch grass, wireweed and caltrop, had to
be controlled.

Beneficial weeds

Mr Hoare told the forum other plants
could also be established both in the
midrow and under vine area to prevent
the growth of weeds.

He said chemical weed control has been
the main practice, as it is low cost and
highly effective.

Mr Hoare said more knowledge was also
being developed about the benefits of
some weeds.

He cited a number of examples, which
included a vineyard in the South
Australian region of Coonawarra, where
wallaby grass has suppressed wireweed
growth completely.

“Chemical herbicides are very convenient,
can be applied quickly and achieve a fast
response in killing weeds,” Mr Hoare said.
“They also provide flexibility to target
weeds selectively.”

He said it had become evident some
types of weeds helped control erosion on
vineyards, and provided organic matter,
which could be incorporated into the soil
to boost soil health.

Saltbush grown at a trial site at Loxton,
in SA’s Riverland has also completely
excluded nearly three tonnes per hectare
of caltrop, which grew in the absence of
saltbush.

“There are, however, some downsides to
chemical weed control such as off-target
drift, the emergence of resistant weed
species and limited windows for optimal
spray application.”

At one Yarra Valley vineyard, viticulturalists
have allowed every tenth row go to seed,
providing habitat for beneficial insects.

Biological controls

Mr Hoare said other possible negatives
of chemical herbicide use included
the workplace safety of staff, needing
specialised storage and signage, having
to dispose of chemical containers, freight
and handling costs.
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“Just by letting the weeds and midrow go
to seed and not using chemicals for pests
such as Light Brown Apple moth, they have
saved money for other things,” Mr Hoare
said.
However, he reminded growers that by law,
declared weeds, which included soursobs,

Mr Hoare also outlined the success of a
biological weed control strategy for the
invasive weed, Salvation Jane, also known
as Patterson’s curse or the purple peril.
In South Australia, during the 1990s and
early 2000s the leaf mining moth and
pollen beetle were used to reduce the
biomass of the pasture weed, Salvation
Jane by 80 to 90 per cent.
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Controlling weeds without synthetic chemicals cont
The SA Government expects the $23.1
million of Research and Development
investment to combat this weed to deliver
benefits of $1.2 billion by 2050.

Other methods
Mr Hoare said using mulches under grape
vines is also a weed control option.
He said organic matter such as straw,
grape marc, wood chips and manures

can be used to cover the soil’s surface
blocking out light and suppressing weed
germination and weed growth.
DPI NSW and the AWRI are also conducting
trials on the effectiveness of some organic
herbicides, which are already being used
by some viticulturalists.
The old fashioned practice of grazing cattle
and sheep to keep weeds at bay is also still
being used in some cool climate vineyards.

Mr Hoare said changing practices for
weed control may require some initial
set-up costs, however, these may reduce
over time as the practice becomes more
established.
Non-chemical weed control options
are not suited to all vineyards and it is
recommended that growers research
the options available before making any
purchases.

Preventing grapevine viruses and phytoplasmas
Prevention of grapevine viruses and
phytoplasmas is better than trying to find a
cure.

in some wine producing regions in Australia.
Symptoms of this disease are the yellowing,
reddening and rolling back of vine leaves.

This was the advice offered during the
Australian Wine Research Institute (AWRI)
viticulture seminar in Mildura, in May.

Scale insects are believed to be a vector for
leafroll viruses, but more research is required
in Australia to confirm this, as most studies
have occurred overseas.

Agriculture Victoria’s Research (AVR) Leader
of Microbiology Dr Fiona Constable told
the forum that over the past 10 years the
number of grapevine-infecting viruses had
increased from 60 to 80 worldwide.

Australian viticulturalists are also being
urged to monitor their vines for GVA which
can cause pitting and grooving of trunks
(rugose wood disease) in some varieties.

She said nine of these grapevine viruses are
present in Australia and have the potential
to infect local vineyards.

GVA is also believed to be causing shiraz
disease (SD) in some vineyards in Australia
and South Africa.

These are grapevine viruses A and B (GVA,
GVB), grapevine fleck virus (GFkV), grapevine
leafroll-associated viruses (GLRaV) -1, -2, -3
and -4, grapevine rupestris stem pitting
associated virus (GRSPaV) and grapevine
pinot gris virus (GPGV).

Dr Constable said SD, which was first
reported in South Africa in 1985, may kill an
affected vine within two years.

Dr Constable told the forum grapevine
viruses can reduce vineyard production and
sustainability.
“Sometimes the effects are insidious, you
don’t really see a specific issue, maybe your
grapevines are not producing the quality of
grape you expect,” she said.
Grapevine viruses also can affect grafting
compatibilities and cause the degeneration
and decline of vines.
Dr Constable told the forum detecting these
viruses can be difficult.

Viruses in Australia
AVR scientists are reporting an increase in
the incidence and spread of leafroll viruses

The AWRI viticulture seminar also heard the
GPGV was reported to be present in some
vineyards during 2016-17 in VIC, SA and
NSW.
GPGV can infect a wide range of wine and
table grape and rootstock varieties, but so
far the association to disease in Australia is
not known.
“We don’t fully understand its agronomic
impact here in Australia,” Dr Constable said.
“Once a grapevine becomes infected with a
virus, it is a source of the virus for life.”
Many important grapevine viruses
occurring in Australia are not seed borne
or transmitted mechanically on pruning or
harvesting equipment.
But they are all transmitted in cuttings
taken from infected grapevines and used for
grafting and planting.

Mealy bugs and scale may spread leafroll
associated viruses and GVA, GVB, bud mites
and blister mites can spread GPGV.
Dr Constable said good vineyard hygiene
was crucial in stopping the spread of viruses
by vectors.
Grapevine yellows diseases are associated
with phytoplasmas and occur worldwide.
However, the phytoplasmas associated with
Australian grapevine yellows (AGY) disease
are unique to Australia and do not occur
elsewhere in grapevines.
The vectors of AGY associated phytoplasmas
in Australia remain unknown but are
likely to be leafhoppers, planthoppers or
treehoppers.
Dr Constable told the forum keeping the
exotic grapevine red blotch virus out of
Australian vineyards has become a high
priority as it can result in poor fruit and wine
quality.
The disease is found in some vineyards in
North America and Korea and is carried
by the three-cornered alfalfa treehopper,
which also does not occur in Australia.
Viticulturalists are encouraged to use
certified planting material that has been
tested and found negative for viruses.
This is the first line of defence for control of
grapevine viruses and to ensure vineyard
sustainability and productivity.
Infected vines should be removed.
Growers are advised to get an accurate
diagnosis of vines with suspected virus
infections by contacting
Agriculture
Victoria Research’ s Crop Health Services on
(03 9032 7515) or AWRI’s virus testing service
(08 8313 7426).
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Wine Australia Export Report September 2019
Media Release
30 October 2019

Average value of bottled exports hits new record
The value of Australian wine exports has continued to grow in the 12 months to September 2019,
increasing by 7 per cent in value to $2.89 billion. Importantly, this period saw the average value of
bottled exports reach a record $6.79 per litre and further growth in exports, particularly above
$10 per litre free on board (FOB), to the United States of America.
Other positive milestones included the value of exports over $10 per litre FOB reaching the $1 billion
mark for the first time, continued growth in exports to China and encouraging growth in exports to
the Netherlands, United Arab Emirates, Denmark, South Korea and Belgium.
Export volumes decreased 8 per cent to 774 million litres (86 million 9-litre case equivalents); the
climb in export value and the decline in volume meant the average value increased 16 per cent to
$3.74 per litre, the highest level since 2008.
Wine Australia Chief Executive Officer Andreas Clark said the growth in value reflected a strong
underlying story with growth in all price segments above $5 per litre, with wine shipped at an
average value of $10 per litre and above reaching record levels for both value and volume.
Figure 1: Exports by price segment (million AUD FOB)

Mr Clark said while the value of unpackaged wine exported declined slightly, by 3 per cent to
$512 million, the volume had decreased 10 per cent, which meant that the average value increased
by 9 per cent to $1.22 per litre FOB, the highest level since early 2009.
‘The positive numbers also reflect that the average value of bottled wine to all but 3 of our top
20 destinations are in growth and nearly all the major global regions imported more Australian wine
in the past year, with the exception of Europe, which declined by 3 per cent’, he said.
Summarising the growth:
 Northeast Asia, 17 per cent to $1.34 billion
 North America, 0.1 per cent to $625 million
 Southeast Asia, 5 per cent to $179 million
 Oceania, 1 per cent to $106 million, and
 Middle East, 16 per cent to $35 million.
‘Australian wine exports to China (including Hong Kong and Macau) reached a record value of
$1.25 billion, an increase of 18 per cent, with average value increasing by 40 per cent to
$8.42 per litre FOB’, Mr Clark said.
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While the International Monetary Fund had reduced its forecast growth rate for China’s economy to
6.1 per cent in 2019, the potential softening of consumer demand was offset by Australia’s
continued strong performance in the market.
‘Global Trade Atlas figures for the year ended August 2019 showed that overall wine imports
declined by 11 per cent in value [AUD], with French wine being the biggest contributor to the
decline. Australia’s long-term growth trend, coupled with France’s sudden decline, has led to Australia
becoming the number one source for wine by value in China’s imported market for the first time.
Figure 2. China total wine imports by value from top seven countries of origin (MAT)

‘Exports to the USA increased by 3 per cent to $A436 million during the year ended September
2019. Volume declined by 9 per cent to 146 million litres, contributing to a 13 per cent increase in
average value to $2.97 per litre FOB’, Mr Clark said.
‘Exports with an average value of $A10 and above increased by 20 per cent to $47 million, the
highest value since 2009.’
Mr Clark said the Australian wine sector was putting a lot of effort into improving its performance in
the USA.
‘September and October marked the largest-ever promotion of Australian wine in the USA. The
recently executed Far From Ordinary campaign included more than 100 wine exhibitors, 3 nights of
consumer events and a 6-city roadshow of trade tastings, in a marketing strategy designed to lift the
perception and demand for Australian wine among American trade, consumers and media.
‘As its name suggests, there was nothing typical about the Far From Ordinary campaign. Its nontraditional marketing approach was designed to spark intrigue, get people’s attention and cut
through in the competitive USA market. We’ve been pleased by the positive publicity generated by
the the campaign, which was partially funded by the Australian Government’s $50 million Export and
Regional Wine Support package’, Mr Clark said.
Exports to the United Kingdom declined by 4 per cent in value to $365 million and 2 per cent in
volume to 233 million litres (26 million 9-litre case equivalents).
The economy in the UK remains soft as a result of uncertainty around Brexit but Australia remains
number one in the UK off-trade market as it has been for 20 years, with sales growing by 0.2 per
cent in value to £1.2 billion in the year ended June 2019 (IRI Worldwide).
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The declines in Australia’s overall export volumes are related to a number of factors including:
 Australia’s 2018 and 2019 vintages were smaller than the record-breaking 2017 vintage, meaning
that as vintages roll there is relatively less supply available for shipping overseas
 the premiumisation and moderation trends in established wine markets are putting downward
pressure on volume and lifting average values, and
 international supply pressures have eased with a larger 2018 global vintage, increasing
competition in the market.

[Ends]
Definitions:



MAT is the Moving Annual Total of exports and refers to the 12 months ending with the nominated month.
FOB is the ‘free on board’ value of the wine, where the point of valuation is where the goods are placed on board the
international carrier, at the boarder of the exporting country. The FOB value includes production and other costs up until
placement on the international carrier but excludes international insurance and transport costs.

For further information please contact:
Anita Poddar – Wine Australia
Corporate Affairs Manager
Phone: +61 417 819 978
Email: anita.poddar”at”wineaustralia.com
About Wine Australia

Twitter: @Wine_Australia
Instagram: @WineAustralia
Facebook: WineAustralia
Website: www.wineaustralia.com

Wine Australia supports a competitive wine sector by investing in research, development and extension (RD&E), growing domestic and
international markets, protecting the reputation of Australian wine and administering the Export and Regional Wine Support Package.
Wine Australia is an Australian Commonwealth Government statutory authority, established under the Wine Australia Act 2013, and
funded by grape growers and winemakers through levies and user-pays charges and the Australian Government, which provides
matching funding for RD&E investments.
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2019/20 WINEGRAPE SPRAY DIARY NOW AVAILABLE
Contact MVW office for a copy 5021 3911 or
mvw@mvwi.com.au
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